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What Does a 3% Drop in
Property Prices Really Mean for
Investors?

Recent media attention has

focused on reports that

property prices have eased between 0.7% to 3% depending

on the state, city and suburb location, in a shift towards a

long overdue price correction.

Unsurprisingly, the headlines have been filled
with words like ‘market slowdown’, ‘falling
prices’ and ‘buyer wuncertainty’. However,
beneath the surface, experienced property
investors know that headlines rarely tell the
full story. A drop in property values isn’t
necessarily the story. The real story is what
opportunities are created from the drop.

Let’s put it into perspective.

If you own an investment property worth
$900,000, and we use the higher scale 3%
decline, this equates to $27,000 on paper.
While no investor enjoys seeing values soften,
unless you’re planning to sell today, it remains
an unrealised movement rather than an actual
loss.

Property has always moved in cycles. Short-
term fluctuations are a normal part of long-
term wealth creation, and history has shown
that markets rarely move in a straight line.

In many cases, a slight correction can work in
an investor’s favour. As confidence softens,
buyer competition often eases.

Property price drops can create
opportunities to negotiate better
purchase prices or other favourable
contract condition. It is these types of
property conditions where experienced
investors often quietly enter the market
while others wait on the sidelines.

One of the biggest mistakes investors
make is focusing solely on property
values instead of investment
performance. A property that has
reduced in value by 3%, however
continues to generate strong rental
returns, may still outperform a more
expensive property with weaker cash
flow. After all, tenants, not property
values help pay the mortgage.

The investors who continue to build
wealth over the long term aren’t those
who try to perfectly predict the market.
They’'re the ones who recognise
opportunity while others focus on
headlines.
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Spring Into Property: Why Spring Is
the Perfect Time to Prepare Your
Property for the Market

As winter comes to an end and spring approaches, the property market traditionally
becomes more active. For property owners, this is an ideal time to review the
condition of your property, consider its market position and prepare for the months
ahead.

Spring brings longer days, more natural light and improved weather conditions - all
of which can help a property look its best. In Sydney, September to November also
marks a period when many buyers and renters become more active in their property
search.

Today's buyers and tenants have plenty of online information available before they
even inspect a property. This means the first impression often begins with the
property's photographs and online advertising. A well-presented property can stand
out through professional photography, property styling, indoor/outdoor
presentation and compelling advertising.

However, the 2026 Sydney market requires a more considered approach. Recent
market commentary indicates that Sydney buyers have become more selective,
while well-presented properties in desirable locations continue to attract attention.
This means simply putting a property on the market during spring is not enough.
Presentation, pricing and marketing strategy are increasingly important. For
property owners considering selling, this makes preparation particularly important.
Owners can use these time to complete maintenance, organise styling and
photography, review comparable properties and establish a realistic marketing
strategy.

For landlords, the same principle applies: a well-maintained and well-presented
property is more likely to remain competitive and appealing to prospective tenants.

Whether you are thinking about selling, leasing or simply want to improve your
investment property, early preparation can make a meaningful difference.

DID YOU KNOW THERE
ARE MULTIPLE WAYS
TO SELL A PROPERTY?

« Auction - The property is sold publicly to the
highest bidder with a reserve price set, which is
the minimum amount the seller will accept.

« Expression of Interest EOIl - Buyers submit their
best written offers by a specific deadline. This
method works well for luxury, unique homes, or in
a hot market.

« Private Treaty ‘For Sale’ - You set a fixed asking
price or range. The agent negotiates offers with
buyers until a price is agreed upon.

« Off Market Sale - Your agent shows the property
to pre-registered buyers on their database
without public advertising

Understanding your options can help you choose the
right strategy to achieve the best sale result.

Our professional and friendly team are here to work
with you.

OUR OFFICE

Richardson & Wrench Maroubra
894 Anzac Parade

Maroubra NSW 2035

02 8347 5000 | rmaroubra.com.au
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HENDRA WIJAYA

Principal | Director

Hendra Wijaya is a highly experienced real
estate professional with over 20 years in
residential sales and project marketing. Known
for his strong results-driven approach, he has
established himself as a leading agent in
Sydney’s Eastern Suburbs, with an extensive
local and international client network,
particularly within the Indonesian community.

Contact Hendra on 0414 598 865
hendra@rwmaroubra.com.au

You should not act solely based on the material contained in this newsletter. The information and statements herein are general comments only and do not constitute or convey advice per se.

Seek independent professional advice before making any decision or acting.
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